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Cautionary Statement
The following presentation includes forward‐looking statements. These statements relate to future events, such as
anticipated revenues, earnings, business strategies, competitive position or other aspects of our operations, operating
results or the industries or markets in which we operate or participate in general. Actual outcomes and results may differ
materially from what is expressed or forecast in such forward‐looking statements. These statements are not guarantees of
future performance and involve certain risks, uncertainties and assumptions that may prove to be incorrect and are difficult
to predict such as oil and gas prices; operational hazards and drilling risks; potential failure to achieve, and potential delays in
achieving expected reserves or production levels from existing and future oil and gas development projects; unsuccessful
exploratory activities; unexpected cost increases or technical difficulties in constructing, maintaining or modifying company
facilities; international monetary conditions and exchange controls; potential liability for remedial actions under existing or
future environmental regulations or from pending or future litigation; limited access to capital or significantly higher cost of
capital related to illiquidity or uncertainty in the domestic or international financial markets; general domestic and
international economic and political conditions, as well as changes in tax, environmental and other laws applicable to
ConocoPhillips’ business and other economic, business, competitive and/or regulatory factors affecting ConocoPhillips’
business generally as set forth in ConocoPhillips’ filings with the Securities and Exchange Commission (SEC). We caution you
not to place undue reliance on our forward‐looking statements, which are only as of the date of this presentation or as
otherwise indicated, and we expressly disclaim any responsibility for updating such information.
Use of non‐GAAP financial information – This presentation may include non‐GAAP financial measures, which help facilitate
comparison of company operating performance across periods and with peer companies. Any non‐GAAP measures included
herein will be accompanied by a reconciliation to the nearest corresponding GAAP measure on our website at
www.conocophillips.com/nongaap.
Cautionary Note to U.S. Investors – The SEC permits oil and gas companies, in their filings with the SEC, to disclose only
proved, probable and possible reserves. We use the term "resource" in this presentation that the SEC’s guidelines prohibit us
from including in filings with the SEC. U.S. investors are urged to consider closely the oil and gas disclosures in our Form 10‐K
and other reports and filings with the SEC. Copies are available from the SEC and from the ConocoPhillips website.
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ConocoPhillips Asia Pacific & Middle East Assets

• Protecting legacy positions,
building new growth areas
• APLNG: Two 4.5 mtpa trains
• Attractive Malaysian growth
• Additional growth projects in
China and Indonesia
• Robust cash flows from
legacy QG‐3and Bayu Undan

• 80 MBOEPD additional
production by 2017
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Key Topics in Today’s Discussion
• Currently experiencing a volatile,
low oil price environment
• Unconventional developers have
responded by:
• Prioritizing portfolio
• Advancing technology
• Capturing general deflation

• Success strategies: Shale producers
aren’t going away
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Unconventional Resource Development in the U.S.
A megatrend resulting in a renaissance of enormous scale
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2015‐2017: Uncertain Price Outlook
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US Lower 48 Unconventionals
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Unconventional Developers React Quickly to Pricing Signals
Evolving model: rapid adaptation and maximum flexibility
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Source: Baker Hughes Weekly Rig Count for the US Lower 48
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Capturing Benefit from Rapid Cost Deflation
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Lag to Change in Oil/Gas Price
Bubble size represents spend weight percent in 2015 capital expenditures.
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Eagle Ford: Driving Drilling and Completion Efficiencies
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Eagle Ford: Industry Leading Performance
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What Wins in a Lower, More Volatile Price Environment?
Asset Characteristics
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Role in Portfolio

Diverse, low‐decline base

Stable funding to sustain dividend

Low cost of supply

Investment returns resilient to low prices

Flexible investment options

Scalable growth in response to market

Selective, long‐lived projects

Additive to low‐decline base

Control and operatorship

Discretion and predictable performance

Low‐risk resource inventory

Robust organic growth inventory
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Shale Development Potential in Asia Pacific
• Are North American learnings
applicable to Asia Pacific?
• PSC planning and approval
structure can limit flexibility
• Transportation infrastructure
• Technology application

• Huge opportunity could be
unlocked across the region
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Conclusions
• Unconventionals are not going away
• In response to falling prices, North
American unconventional players have:
• Prioritized their portfolios
• Captured general deflation
• Improved technology

• Cost of supply continues to drop
• New strategies highlight flexibility
• Respond to pricing signals in a
volatile pricing environment
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